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THE FINANCIAL YEAR IN BRIEF

 Another very successful year for Addtech
 High growth and profitability in all business areas
 Continued strong demand in our key segments and geographies
 Major challenges linked to inflationary pressure, supply chain disruptions 

and the general uncertainty associated with our external environment
 Our international expansion continued - 10 carefully selected acquisitions 

completed
 The journey towards our sustainability targets 2030 developed according to 

plan
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SALES AND EARNINGS AT NEW RECORD LEVELS

EBITA 2022/2023 (SEKm)Net sales 2022/2023 (SEKm)

18,714 (14,038)

+33%
Acquisitions
+12%

EBITA-margin: 2020/2021 = 11.0 %
2021/2022 = 12.8 %
2022/2023 = 13,6 %

+4,676

Organic
+17%

2,540 (1,803)

+41%
Acquisitions
+13%

+737

Organic
+24%

3

Presenter Notes
Presentation Notes
Pandemin slog väldigt hårt mot flera av koncernens marknader och därmed flera av våra bolag. Trots att vi såg en sekventiell återhämtning mot slutet av perioden sjönk vår nettoomsättning totalt sett med 3 procent jämfört med föregående år. Specialfordon och mekanisk industri och inte minst den marina sektorn, påverkade vår organiska tillväxt negativt - vilket delvis har motverkats av andra segment som visat på styrka så som transmission, vindkraft samt skogsindustrin. Minimalt med positiv covid-effekt vilket ju gör våra jämförelser detta år mer relevanta. Självklart speglas det tuffa affärsklimatet även i vårt resultat som är ner med 8% jämfört med föregående år. Samtidigt ska man komma ihåg att om justerar för den kraftiga inbromsningen inom Scrubber - har dock både omsättning och resultat faktiskt ökat med förbättrad marginal. Detta tack vare att koncernen under hela året har arbetat aktivt med kostnads- och rörelsekapitalåtgärder i de verksamheter som har haft ett försämrat affärsläge. Mot den bakgrunden vill jag återigen understryka det fantastiska arbete som våra entreprenörer gjort under året. De har återigen visat på förmåga att hitta nya möjligheter och snabbt anpassa sig till nya omständigheter.  



HIGH CUSTOMER ACTIVITY IN ALL SEGMENTS
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Segment Share Customer

Energy 19%

Transportation 6%

Mechanical Industry 13%

Vehicle 12%

Forestry & Process 14%

Building & Installation 9%

Electronics 8%

Medical Technology 7%

Data & Telecom 4%

Other 8%

http://www.desmi.com/
http://www.cargotec.com/cms/cargocms20.nsf/Documents/9168BB8641A157FFC2256FDB003E3CC7?OpenDocument&lang=1


10 ACQUISITIONS THAT STRENGTHEN THE BUSINESS
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Acquisition Business area Access Net sales, SEKm* Employees*

Intertrafo Oy Energy April 2022 30 15

Electric Control Systems Automation AS Process Technology April 2022 75 31

Impulseradar Sweden AB Industrial Solutions April 2022 80 27

C.K. Environment A/S Process Technology May 2022 40 14

Arruti Group Energy June 2022 280 90

Gotapack International AB Process Technology July 2022 25 5

Allied Insulators Ltd. Energy August 2022 75 15

Advanced Valve Solutions B.V. Process Technology December 2022 140 27

MCS Europe Group B.V. Automation January 2023 75 19

Drivhuset AB Industrial Solutions January 2023 35 7

INDAG Maschinenbau GmbH Process Technology April 2023 55 40

Clyde Holding Ltd. Process Technology April 2023 150 49

Feritech Global Ltd. Industrial Solutions May 2023 55 21

Electrum Automation AB Electrification June 2023 80 22

Darby Manufacturing Ltd. Industrial Solutions June 2023 50 14

S. Tygesen Energi A/S Energy June 2023 75 3

*Refers to assessed situation on a full-year basis at the time of acquisition



OUR INTERNATIONAL EXPANSION CONTINUES
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Increased sales outside the NordicsGeographical footprint

Company presence

Presenter Notes
Presentation Notes
A major change – and one that has accelerated in recent years – is the share of revenue outside the Nordic region. In Greece only about 10 percentMain markets now outside Nordics are DACH, Benelux and UK, but we also see good growth in the US not the least driven by the “green deal” It is mix of that we sell more in general outside the Nordics, follow our customers and last but not least we acquire more and more internationally. There are not many professional investors with eternal ownership horizon in Europe, and our model is just as appealing to owners in these countries – so big opportunities. 



Q1 - CONTINUED GROWTH AND GOOD PROFITABILITY

Net sales 1 April – 30 June (SEKm)

5,089 (4,376)

+16%
Acquisitions
+5%

+713

Organic
+7%

 High customer activity in all business 
areas

 Our well-filled order backlog was 
further strengthened

 Strong earnings growth with high 
margins despite tough comparisons

 High uncertainty in the world around 
us

First quarter highlights
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Presenter Notes
Presentation Notes
Marknaden var mycket stark under första kvartalet och den organiska omsättningsökningen uppgick till hela 11 procent. Visserligen lätta jämförelser men vi kan definitivt bekräfta det man läser i tidningarna att det är bra fart på många marknader nu.Detta i kombination med fortsatt hög förvärvstakt, god kostnadskontroll samt att våra bolag har hanterat prisökningar från leverantörer på föredömligt sätt har givit en resultattillväxt på 31 procent med goda marginaler. Vi förväntar oss att efterfrågan generellt håller i sig men att den kommer plana ut allt eftersom de globala försörjningskedjorna stabiliseras. Den stora utmaningen nu att rådande brist vad gäller både råvaror, komponenter och containrar att frakta grejerna med… �Dels långa leveranstider och dels en prisinflation. Men bolagen hanterar det på ett mycket bra sätt – igen tack vare kulturen. 



STRONG POSITION FOR FUTURE GROWTH
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INDUSTRIAL 
SOLUTIONS

VEHICLE 
SOLUTIONS

MATERIAL 
PROCESSING

ENERGY

ENERGY 
SUPPLY

ENERGY 
PRODUCTS

PROCESS 
TECHNOLOGY

ELECTRIFICATION

BATTERY 
SYSTEMS

CONNECTIVITY 
SOLUTIONS

POWER & 
MOBILITY

AUTOMATION

INDUSTRIAL IT 
& SENSORS   

MOTION & 
DRIVES   

EMISSION 
CONTROL

PROCESS 
SYSTEMS

PROCESS 
CONTROL

• Industry 4.0
• Smart production
• Internet of Things

• Decarbonisation
• Energy storage - batteries

• Increased production of 
renewable energy 

• Grid development
• Safety products

• Resource efficiency – recycling 
systems

• Increased focus on ergonomy
• Increased use of fiber-based 

materials

• Increased regulations –
emissions air and water

• Efficiency and optimisation of 
industrial flows 

GROWTH DRIVERS

Presenter Notes
Presentation Notes
2-3 min [21 min ut]These are our five verticals, or business areas, that we have chosen. All with clearly defined niche strategies and key growth drivers to capture and leverage from.The model has been the same since 2008 but we constantly evaluating the clustering to safeguard the entrepreneurial spirit and that we enhance co-creation between the companies.All leaders have either sold or been an MD in one of the subsidiaries. To be able to build from below over time is definitely part of the magic and also an USP when we meet potential acquisitions – they feel that we are one of them.All business areas have clear growth drivers and strategies how to capture the potential. I would like to give a quick run through each area…
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CUTTING-EDGE TECHNOLOGY FOR AUTOMATED PROCESSES
AUTOMATION

Very solid year with improved margins

Mechanical industry 27%
Medical technology 17%
Forestry & Process 11%
Electronics 7%
Energy 7%
Other

Strong position to capture the 
potential of strong driving 
forces such as Industry 4.0, 
smart production processes 
and the Industrial Internet of 
Things.

Examples of products
Solutions for industrial 

communications, control systems, 
sensors and vision products, products 

for linear and rotating motion, 
different types of digitalisation tools 

and data collection solutions.

MCS strengthen our position 
within the fast-growing 
segment of Industrial IoT 
wireless connectivity

3,410 +694 427 +119

+26% +38%

Net sales (SEKm) EBITA (SEKm)

EBITA-margin 12.5% (11.4)

Acquisitions
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DRIVING FORCE TOWARDS A FOSSIL-FREE FUTURE
ELECTRIFICATION

Strong growth in all business units

Electronics 25%
Energy 14%
Vehicles 13%
Medical technology 13%
Mechanical industry 10%
Other

Well positioned to respond to 
the strong drivers of 
electrification and carbon 
reduction

Examples of products
Battery solutions, power supply 
components, consumables for 

powertrains, cabling, electric brushes, 
electronic components, HMI and media 

conversion.

Focus on integration of last 
years large acquisitions

4,037 +1,408 501 +183

+54% +58%

Nettoomsättning (MSEK) Rörelseresultat EBITA (MSEK)

EBITA-margin 12.4% (12.1)

Acquisitions
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BROAD OFFERING IN THE ELECTRIFICATION OF SOCIETY
ENERGY

Energy 46%
Building & Installation 21%
Data & Telecom 8%
Transport 7%
Mechanical industry 6%
Other

Strong offering that contributes 
to the expansion of the 
infrastructure that will 
constitute the energy system of 
the future

Examples of products
Power line steel, transformers, 

insulators and insulator chains, fuses, 
relays, cable, thermostats, lighting 

control, crossing signals, electric car 
chargers, security-enhancing outdoor 

lighting, signs and traffic control 
systems.

High customer activity in key segments

5,129 +1,387 660 +193

+37% +41%

Net sales (SEKm) EBITA (SEKm)

EBITA-margin 12.9% (12.5)

Acquisitions

The acquisitions in materials 
for high-voltage transmission 
lines and substations lift 
Addtech from being a Nordic 
to becoming a global player
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TECHNICAL EXPERTISE WITH A FOCUS ON SUSTAINABILITY
INDUSTRIAL SOLUTIONS

Two acquisitions 
completed that strengthen 
the value proposition 
within electric drive 
systems as well as the 
infrastructure segment

Vehicles 38%
Forestry & Process 31%
Mechanical industry 9%
Transport 7%
Building & Installation 3%
Other

Creates value linked to the 
increased use of fiber-
based materials, 
ergonomic products and 
waste and recycling 
systems

Examples of products
Waste and recycling systems, ground 
radar equipment, ergonomic driver’s 

seats, joysticks, controls, pedals, 
hydraulic solutions, wood dryers, 
timber conveyors, lifting chains, 
electric drive systems, frequency 
converters and surface treatment 

machines. 

Strong growth despite challenging comparisons

Acquisitions

3,236 +567 585 +133

+21% +29%

Net sales (SEKm) EBITA (SEKm)

EBITA-margin 18.1% (16.9)
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FOR FUTURE-PROOF AND SUSTAINABLE INDUSTRY
PROCESS TECHNOLOGY

Four important acquisitions to 
further strengthen the 
offering that supports the 
industry in reducing its 
environmental impact and 
switching to green technology

Forestry & Process 36%
Mechanical industry 15%
Transport 15%
Energy 14%
Medical technology 7%
Other

Capturing the potential of the 
green energy transition and 
increasingly stringent emission 
requirements and controls to 
reduce industry's environmental 
impact

Examples of products
Waste water treatment systems, complete 

systems and instruments for analyses of gases 
and liquids, monitoring and purification of flue 

gases, IoT solutions and complete factory 
control systems, conveyor chains, gaskets, 

equipment and systems for the chemical and 
pharmaceutical industries, instruments and 

valves for regulating and monitoring pressure, 
flows and energy.

Another strong year

Aquisitions

2,932 +626 397 +98

+27% +33%

Net sales (SEKm) EBITA (SEKm)

EBITA-margin 13.5% (12.9)



SUSTAINABILITY THROUGHOUT THE VALUE CHAIN
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SUSTAINABLE SUPPLY CHAINSUSTAINABLE ORGANISATIONSUSTAINABLE BUSINESS

Sales contribute to 
sustainable development 

100%
Result 22/23 65% (58)

Reduced CO2
intensity

50%
Result 22/23 13% (19)

Women in 
leading positions

80%
Result 22/23 46% (31)

Purchase volume assessed by 
Code of Conduct

40%
Result 22/23 20% (20)



HIGH TARGET FULFILMENT…
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Presenter Notes
Presentation Notes
Less than 1 min [15 min ut]When we sum up the last 20 years, we conclude an average yearly EBITA growth of 20 percent. A clear prof of the resilience and strength of the business model



…CREATE SHAREHOLDER VALUE OVER TIME
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Share price, SEK Dividend, SEK
Addtech OMXSPI

Share price dev. financial year 22/23 +6% -5%

Share price dev. 2023 (August 21) +21% -1%

Share price dev. since 2001 +5,180% +258%

Average yearly shareholder return +20% +6%

Presenter Notes
Presentation Notes
Även aktiekursutvecklingen har följt vinstutvecklingen och därmed skapat betydande aktieägarvärde. Det genomsnittliga årliga aktiekursutveckling har varit 22 procent och tar med även utdelningen är samma siffra 23 procent. Det betyder att om man satsade 1 000 kr 2001 har man idag en bit över 50 000 kr. En utveckling som vi alla ska vara väldigt stolta över.



SUMMARY

 Another very successful year for Addtech
 Our entrepreneurial companies created high organic growth despite the challenges
 High pace of acquisitions – our international expansion continues
 The sustainability journey towards 2030 continued according to plan
 Good start to the year with solid growth and good profitability - despite tough 

comparisons
 Uncertain macro situation, but our strong position and culture create the conditions 

for long-term profitable growth
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Presenter Notes
Presentation Notes
Avslutningsvis – en sammanfattning. Vi ser vårt stabila utfall under verksamhetsåret som ett styrkebesked. Vi har genom skickligt entreprenörskap, bra affärspridning och god kostnadskontroll hanterat en väldigt utmanande omvärld. Vi har behållit vårt höga förvärvstempo och har en attraktiv pipeline av pågående projekt. Vi fått en bra start på det nya året med bra momentum i affären. Vi ser tillbaka på 20 framgångsrika år där vi sakta men säkert har förflyttat oss framåt och målmedvetet ökat andelen egna produkter och egna varumärken och säljer nu hållbara tekniklösningar globalt i en alltmer digitaliserad värld. Nu ser vi fram emot ett nytt år. Bättre rustade än någonsin och med en god orderstock i bagaget. Tack!
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